
 

Jun 

 

  

Sunday in Cape Town...It’s still hot and the air conditioning is working full blast. 
 
Sometimes it’s hard to come up with anything ground breaking in an ordinary week and I guess we all have weeks 
where nothing of any great merit appears.  It’s a week like that with me.  Business is looking promising and the 
Summer seems to be lasting for ever.  South Africa is in a state of drought and thankfully Cape Town can survive but 
everything hinges on a decent rainy Winter in July/August otherwise this time next year we’ll be on standpipes and 
bottled water. 
 
There’s always sport and politics to sustain us over our coffees and I’m writing this with Leicester having beaten Man 
City and England are playing Scotland in 15 minutes.  Jacob Zuma has agreed to pay back some of the money that 
built Nkandla and everyone’s hoping that the elections this year will start to pave the way for his departure. 
 
I’m turning into a Vitality scrounge.  I got 2 free cups of coffee (R52) and a R50 reduction when I went to see Hateful 
Eight.  I enjoyed the film but it ain’t one for the family and your old granny...believe me.  I’m clocking up Vitality points 
and turning it into an art form. 
 
    
 
 
 
 
 
                          
 
 
 
Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn and re-tweet. 
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     7th  February 2016 

I bought some new Oakleys this week.  Compared with local prices for standard prescription glasses they’re 
extraordinarily cheap.  If you have a strong prescription and always wanted flash sunnies then this is the way to go. 
Check out your local prices...thankfully in SA they haven’t changed with the currency so I’m finding them to be 
great value until they put their prices up. 
 
There is a national shortage of avocados.  It’s out of season at the moment and they are imported and very 
expensive when you can buy them.  Thankfully local ones come on season around Easter. 
 
 

A student at Emerson College in Boston says he's facing disciplinary action after renting out his dorm room on 
Airbnb. 
Jack Worth tells The Boston Globe (http://bit.ly/1nEfdGM) he rented the room in early January to three guests on 
three separate nights. 
The 19-year-old sophomore says the listing was online for two weeks before school officials asked him to remove 
it. Worth wouldn't say how much he charged for the room. 
Worth says the school's punishment would mar his time at the liberal arts school. 
Emerson officials wouldn't say whether Worth rented out his room on Airbnb, citing privacy concerns. 
But school officials say an attempt to sublet a dorm room would violate the school's housing policies. 
An Airbnb spokesman says all hosts are asked to follow local regulations when renting a room. 
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The old dog this week run up Chapman’s Peak.  This might not mean much to people 

outside South Africa but in SA it’s a big deal...9k up and back and the view at 6.00 in the 

morning is staggering.  It’s one of the nicest runs that you could imagine.  Tomorrow I’m 

out for 2 hours on the bike.  I need to get some saddle time as the Cape Cycle Tour is 

likely to take 5 hours and I need to get my backside accustomed to that much saddle time.   
 

http://www.amazon.com/dp/B00A9SOE2I
http://www.twitter.com/tom_beasor
http://www.sfgate.com/search/?action=search&channel=news%2Feducation&inlineLink=1&searchindex=gsa&query=%22Emerson+College%22
http://www.sfgate.com/search/?action=search&channel=news%2Feducation&inlineLink=1&searchindex=gsa&query=%22The+Boston+Globe%22
http://bit.ly/1nEfdGM%29
http://www.ashgate.com/default.aspx?page=637&calcTitle=1&title_id=6572&edition_id=6755
http://www.ashgate.com/default.aspx?page=637&calcTitle=1&title_id=3339&edition_id=5493
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Sunglasses 

I bought some Oakley sunglasses this week.  It was a bit of a distress purchase in so much as a 
recent purchase of Oakleys had got lost and sadly I wasn’t insured...and I needed a pair 
 
I decided therefore that if I was to repeat the purchase I’d better get it right.  Oakleys do a very 
nice line in wrap arounds that will suit a prescription as complex as mine.  New technology has 
pushed the bounds of what’s available for people with prescription lenses. 
 
I checked out the frames online and checked out the different types of lenses for my purpose and 
I was then good to go...I visited the optician. 
 
These are friendly people who know me well and remember my name so we sat down and spent 
45 minutes checking prescriptions, frames, lenses and costs and finally the deal was done. 
 
This is not remarkable except that at the end of the process the lady serving me thanked me for 
helping her understand this element of her product portfolio better.  It was obvious that I knew 
more about it than she did.  The internet makes experts of all buyers. 
 
This has happened before...that I’ve known more about the product than the person selling it.  In 
this case the relationship was strong and it was a pleasure to work collaboratively.  When I 
bought a SATNAV in a car the seller didn’t have a clue and I had to educate him as we went 
along. 
 
The learning point is this...your customers are pretty clued up these days.  Information is freely 
available to them so the days when the seller knew it all and could lead the buyer in the process 
has gone.  Whatever it is that you sell you’d better make sure that your product knowledge is 
better than the customers otherwise you’ll going to lose business and your profit opportunities will 
be diminished. 
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Market expert 

I’ll continue the sunglasses theme. 
 
When I compare the cost of Zeiss lenses with Oakley lenses then the Oakleys are 40% cheaper 
for an identical specification and the Oakleys have a better choice of lenses. 
 
I’ve been teaching people for years that you can’t do a deal unless you’re a market expert and in 
this case knowing the comparative costs of various lenses...from the same optician’s...allows you 
to choose the best deal and the most appropriate specification. 
 
One of the reasons for this disparity is that Oakleys haven’t put up their prices since October and 
with the Rand dropping like a stone their prices are a little out of date...and good for me that it is 
so.  I once bought a watch in Manila because the sleepy shop had not kept their prices in line with 
currency movements. 
 
Know your market place...understand your specification and see what’s on offer and check the 
prices if, as in South Africa, you have a volatile economy.  
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