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Sunday in Cape Town...a couple of days over 30...but the sun is just a bit lower in the sky so it’s a late Summer 
now... 
 
One thing that saddened me this week is the forthcoming closure of The Independent newspaper in London.  I’ve 
been a reader for years via Kindle and if they continue online then maybe there won’t be much change for remote 
readers.  It’s a shame though as there’s already a political imbalance with British newspapers and this won’t help. 
 
It was the State of the Nation address in parliament this week.  Just like last year it was a farce.  It’s just a pantomime 
and must be a terrible advert to the world for South African democracy.  Jacob Zuma has created a whirlwind of 
criticism and his poor English means that his formal addresses are never very powerful. 
 
I’m writing this on Saturday evening and tomorrow sees the 5th game of the ODI cricket with England.  It’s just down 
the road here in Newlands but I really don’t want to sit in the sun for 6 hours so I’ll watch it on the box.  Me and the 
sun are not the best of friends and my dermo wants me well out of the sun at most times. 
 
 
 
 
 
 
 
 
 
 
 
 
I’ve never been much of a fan of Facebook but I’m getting into it a bit more.  I’m quite choosy who I pair up with and if 
you bombard me with pictures of your kids or your dinners then I’m sorry but it’s farewell to you.  I send one 
negotiation tweet a day and I enjoy following some people on Twitter but like Facebook I’m rather choosy.  One great 
Twitter feed at the moment is the tribunal against Prof. Noakes.  It’s real theatre and us Banting fans are well on his 
side.                
 
Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn and re-tweet. 
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     14th  February 2016 

The Oakleys arrived on Friday and they are fantastic.  Real wraparound frames with a full prescription lens.  If 
you’re a wearer of glasses and you want some very decent sunnies then you really can’t do any better than 
Oakley.  Certainly in SA the prices are very reasonable. 
 
Saw an interesting vid from Robin Sharma.  I downloaded his audio book The Monk who sold his Ferrari but I 
wasn’t really impressed.  Has anyone seen him speak or know of his work.  I’d quite like to know more about him. 
 

Joshua James, 24, was arrested Monday and charged with assault with a deadly weapon without intent to kill after 
Florida Fish and Wildlife Conservation officials say he threw a 3.5-foot alligator through a Palm Beach County 
Wendy's drive-thru window in October. He's also charged with illegally possessing an alligator and petty theft. Jail 
records show he was released on $6,000 bail Tuesday. He was ordered to have no contact with animals. 
Wildlife officer Nicholas Guerin said in his report that James drove his pickup truck to the window at about 1:20 
a.m. Oct. 11. After an employee handed James his drink, he threw the alligator through the window and drove off. 
No one was hurt. Guerin captured the alligator and released it into the wild. Guerin said James was tracked down 
through video surveillance and a purchase at a neighboring convenience store. 
Guerin wrote that James admitted throwing the alligator in a December interview. He said James told him he had 
found the alligator on the side of the road and put it in his truck. 
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We ran on Tuesday and it was just too hot.  We should have abandoned it but maybe 

we’re just too keen.  One of our team almost fainted and we were all a little dehydrated.  

We’ve learnt from that. Went up Chapman’s again today...getting blasé...and tomorrow I’m 

cycling up Suikerbossie.  I don’t want to do it for the first time in the race so let’s see how 

good I am at 2kms of 7%..  

 

http://www.amazon.com/dp/B00A9SOE2I
http://www.twitter.com/tom_beasor
http://www.sfgate.com/search/?action=search&channel=news%2Fscience&inlineLink=1&searchindex=gsa&query=%22Nicholas+Guerin%22
http://www.ashgate.com/default.aspx?page=637&calcTitle=1&title_id=6572&edition_id=6755
http://www.ashgate.com/default.aspx?page=637&calcTitle=1&title_id=3339&edition_id=5493
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Running shoes 

There must be something in the nature of selling running shoes that makes the sellers different 
from other sellers and shops. 
 
I remember many, many years ago being given stellar customer service from a running shop in 
London when they told me to save my money and not overspend. 
 
Exactly the same happened this week at The Sweat Shop in Claremont when the seller told me 
to stick with my current brand and not switch to a more expensive brand because I’d get a better 
fit with my current shoe. 
 
It’s when sellers tell you when not to spend your money that you take notice of them.  Very often 
sellers are incentivised to sell, sell, sell and as such their advice is often likely to be for their 
benefit rather than yours.  When you get real advice which may be to the short term disadvantage 
of the seller then you know you’re talking to the right person. 
 
Of course The Sweat Shop will get more business from me and they’ve already been 
recommended to you!  They’ll get their reward in the long run and that’s the game we really want 
to play. 
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Sucker’s Choice on the Russian Front 

When I’m negotiating with other people I can’t help but smile when they try ridiculous tactics that 
they must have read in a book somewhere...hopefully not mine! 
 
Here’s what happened to me this week.  I’m talking a deal with a seller and I get two 
options...both of which are disadvantageous to me.  In selling this is known as an Alternative 
Close but in reality it’s a Sucker’s Choice.  Both choices are bad and I’m just being given the 
choice of my punishment. 
 
I mentioned this to the seller who then told me that he could indeed offer a third option and in 
came The Russian Front bold and loud.  The third choice was so bad that it made the first two 
options look attractive...which is what the Russian Front is meant to do. 
 
So there I am...being asked to choose between hanging and the electric chair...or a third option 
being that I could have my hand chopped off first. 
 
Some of these sellers do make you smile.  How can you take them seriously...all they had to do 
was treat me as a proper player in the game and not think of me the way lions think of 
zebras...dinner! 
 
After all...I teach this stuff. 
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