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Sunday in Cape Town...freezing cold early on but warming up a little during the day... 
 
Well...it’s been a few weeks since the last update.  I’ve been in the UK for over 4 weeks and catching up on some 
family time and enjoying chauffeuring my wife round Scotland and Wales in the cause of training and consultancy.  It 
was a busy time with loads of travelling and overnighting.  I’m looking forward to going back at the end of August and 
enjoying a more relaxed break. 
 
I managed to do the Liverpool Half Marathon in a PB time so that cheered me up enormously and I’ve got some very 
garish medals to prove it.  I’m now on my path to run the Cape Town Marathon in September and in that cause I’m 
doing 50/60 kms per week.  Yesterday we went up Chapman’s Peak twice...and that may not mean much to non 

South Africans but it’s one of the iconic runs in the world and we did it twice in just over 20kms. 
  
So...if you’re a student of politics then you must be fascinated by the result of the referendum in the UK.  Here’s my 
view...I voted to remain but 17million people disagreed with me and you can’t knock democracy just because the 
other side wins a vote.  All the moaning now about wanting a revote is by the losers wanting a second chance which 
is faintly ridiculous...it’s like wanting to have a general election vote again because the “wrong” party got in.  You vote 
and you stand by the result...anything else is unacceptable.  It just proves what happens when the politicians and the 
electorate get separated.   I do believe that this was more of an “up yours” to the politicians rather than a reasoned 
vote to leave the EU.  This is now a game of consequences. 
 
We’ve also got more sport than enough.  England has thrashed Australia at  Rugby and we’re doing the same to Sri 

Lanka at Cricket.  The Boks have beaten Ireland...and the football tomorrow will prove if England can beat 
Iceland...don’t joke! 
 
Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn and re-tweet. 
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Global Markets 

A cup of coffee in the UK costs approximately £2.50. The same coffee in South Africa costs about 
90p.  This is clearly dependent on exchange rates which this week went haywire courtesy of the 
referendum result. 
 
South Africa has a much lower cost of living than the UK hence the price differential.  It does, 
however, have inflation running at 6%+ and interest rates heading upwards of 8%.  Interest rates 
in the UK are essentially 0%.   
 
My point is that courtesy of the internet, Amazon.com and a whole host of international sellers 
online it’s now possible for even the most amateur of buyers to trawl the internet for the best price 
globally.  It’s not now necessary to buy locally...although I will accept the caveat that import duties 
need to be factored into the equation. 
 
Buyers looking long term can undertake contracts in various currencies and make predictions on 
currency movements and inflation that allows escalation clauses to be a major factor in long term 
deals. 
 
So buyers...look round.  Maybe it’s cheaper to buy away from your local market.  If it only allows 
you to do comparisons then that alone will give you a better understanding of where the value 
lies. 
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Goodwill and convenience 

I’m doing some business with a large multi national and in order to get paid I need to become a 
registered supplier.   
 
This entails getting 5 documents from my accountant which include letters from third parties to 
confirm my good standing.  This is time consuming, an aggravation and costly.  My accountant is 
not doing this work for free. 
 
So what am I going to do...well, if you know me well enough you’ll know exactly what I’m going to 
do...I’m going to load the deal with “compensation” so that I get a pay back.  My desire to give a 
discount is zero and my view on payment terms is now “cash with order.” 
 
Goodwill is a commodity in a deal that does have a cash value.  If you treat me with respect and 
make my life easy I will reflect that back to you with flexibility in negotiating terms and conditions 
and it will be an ultimate “good for me, good for you” deal. 
 
Will somebody please tell the procurement departments of large corporations how much their 
Byzantine systems are costing them.  
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