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Sunday in Cape Town…really cold first thing in the morning and taking a while to warm up... 
 
Business is in an interesting phase.  I’ve got a couple of new products to take to market and it involves some 
up front expenditure...mainly printing.  It means I’ve got to take a decision between a small print run and 
higher unit cost or lower unit cost in a higher and more expensive print run.  The difference between 250 
copies and 1000 is twice as much cost for 4 times the volume.  Cash flow is important to small businesses so 
I’ll take the lower run and reduce the risk of having any redundant stock. 
 
The Rand is quite weak at the moment.  It means that imported items are expensive but my Sterling from 
London goes a bit further.  It’s a balance but I won’t be bringing any excess cash into SA until I’ve got a firmer 
and more positive view of the currency. 
 
I’ve got a US address via usaddress.com and it means that I can now buy stuff from the US that they won’t 
deliver to SA.  To see if the process works I’ve ordered a pair of Levis (550’s are not on the market in SA) and 
I’ve see how easy the process is.  It’s not cheap but the value is in being able to source items that otherwise 
wouldn’t be available.  If this works then the next item will be a pair of prescription RayBans which again are 
nowhere to be found in SA. 
 
I’m despairing of English Cricket.  Sport is full of people that you wouldn’t want to marry your daughter of 
invite for Sunday lunch but at least you should be able to manage them.  How they can exclude Kevin 
Pietersen is beyond me. 
 

Millwall are relegated...sad but inevitable...but the Stormers should get into the playoffs of Super 15 and with 
any luck will get a home tie. 
 
Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn and re-tweet. 
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17th May 2015 

Bought a Spirulizer this week and will enjoy cooking veggie dishes in interesting shapes.  Nothing quite like a good gadget to keep the 

boys happy. 

 

If you’re looking for 3 good fitness apps that are free I recommend: 

Endomondo...GPS measure your walks/runs 

My Fitness Pal...log your daily calorie intake 

Workout Trainer...suggest and explain fitness activities 

They’re all free and extraordinarily useful. 

NEWBURG, Pa. (AP) — State police say a New York man became angry when he couldn't get 

macaroni and cheese at a Pennsylvania Turnpike rest stop, then furious when the same restaurant 

was out of potatoes. 

Forty-seven-year-old Kevin Nelson, of Amsterdam, was cited for disorderly conduct Wednesday. 

Police say Nelson stopped at a Roy Rogers at a rest stop in Hopewell Township, Cumberland 

County on Monday night then became "angry and agitated and began to curse" after learning the 

restaurant was out of macaroni and cheese. 

Police say Nelson then got coffee from another vendor, and returned to order potatoes at the Roy 

Rogers. Told they were out of potatoes, too, Nelson allegedly became enraged and began throwing 

condiments over the counter. 
 

 

 

 

 

Searching for value 

http://www.amazon.com/dp/B00A9SOE2I
http://www.twitter.com/tom_beasor
http://www.sfgate.com/search/?action=search&channel=news&inlineLink=1&searchindex=gsa&query=%22Kevin+Nelson%22
http://www.sfgate.com/search/?action=search&channel=news&inlineLink=1&searchindex=gsa&query=%22Roy+Rogers%22
http://www.ashgate.com/default.aspx?page=637&calcTitle=1&title_id=6572&edition_id=6755
http://www.ashgate.com/default.aspx?page=637&calcTitle=1&title_id=3339&edition_id=5493
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Marketing... 

I was browsing the internet this week and stumbled across a coffee shop not too far from me that 
I’d never known before.  It’s a place that I’d have never visited by passing past it. 
 
We went it and were delighted and will return and recommend it. 
 
The Internet and Google are wonderful things and courtesy of this place’s website and third party 
connections it put it in my path. 
 
Ask yourself how many customers there are who could become regulars if only they knew about 
you.  Once you realise how little it can cost to capture these people you soon become active 
online and ensure that your name is mentioned not only by yourself and your activity but by 
others in forums and blogs. 
 
In this respect you don’t have to employ marketing people...just do a lot of networking yourself. 
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There’s no accounting for taste! 

I was doing a deal this week and in a fit of generosity I offered something for free.  It was an 
hour’s free one-to-one negotiation consultancy. 
 
It was refused. 
 
I guess that not everyone thinks that spending an hour of their time with me discussing their 
business is the greatest treat they could have but nonetheless Freemans is Freemans (as my old 
grannie used to say). 
 
When presented with a free gift I immediately bank it and say “thank you.”  I may not 
subsequently use it but I believe that if someone offers me something for free then there’s an 
element of goodwill involved and it should be seen as such. 
 
Never refuse a free offer because a) you’ll never get another one and b) it can dent the 
relationship if it’s seen as a dismissive gesture. 
 
The deal fell through and I guess they’ll never know what an hour of my time could have done for 
their business! 
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