
 

 

 

Sunday in Cape Town...hot…Summer…continuing nicely….we’ll keep this running for a few 
weeks, I hope. 

I’m now supervising a team of painters who are taking our house from a cream/beige 
monstrosity to a nice lilac monstrosity.  Avenue Road will become a version of South Miami Art 
Deco with any luck!  South Africans don’t like brick work so every house is cemented over and 
then painted….but they’re all painted cream or white! 

Teaching on Monday and Tuesday as we bring some new members into the SDI community. 
We’re trying to increase the number of users of the material as a major objective in 2014. 

Will collect my Stormers season ticket this week.  They kick off in a couple of weeks and it 
should be a good season.  I’ve also got tickets for the first 3 days of the Newlands test against 
Australia and it does seem that SA can do what England can’t do when it comes to rugby and 
cricket. 

Got my cars re-licensed this week and it’s been a revelation.  Everything run by the SA 
Government is cursed but the City of Cape Town seems to do a whole lot better.  Took me 4 
years to get my Permanent Residency…45 minutes to license the cars…but maybe that’s not a 
fair comparison. 

Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn 
and re-tweet. 
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My galaxy S3 phone upgraded Android this week and it has severely changed its performance.  It was an Android 

upgrade that broke my Nexus 7 tablet and so I’m very wary about these upgrades.  They are full of bugs and are 

not properly tested. 

 

Downloaded my first Kobo book this week.  Looks like a decent rival to Amazon and Kindle.  The app works fine on 

the phone and so it expands the choice available. 

MONROE, Mich. (AP) — Workers going through donated clothing at a Michigan thrift store turned up more than 

$43,000 in the pockets of suits and a robe. 

Goodwill manager Tyler Gedelian told The Monroe Evening News (http://bit.ly/1aMkJA9 ) that he sometimes finds 

loose change in clothing, but nothing like what happened Wednesday at the Monroe store. Stuffed in envelopes in 

the pockets were tidy stacks of $100 bills. 

"We might find a quarter in somebody's jeans," he said. "But that blows my mind." 

The 29-year-old called police, who tracked down the man who donated the clothes. That person had been cleaning 

out an elderly relative's closet and took the clothes to Goodwill; he didn't know there might be money hidden in 

them, the newspaper reported. 

That man asked not to be identified.Goodwill job coach Laura Pietscher was helping Gedelian sort the clothes at 

the time of the discovery. She was organizing the suits, which were kept in dry cleaner bags, when she also came 

across some envelopes. She and Gedelian then searched the rest of the clothes."My biggest concern was getting 

the money back to the rightful owner," Gedelian said. "I certainly can't imagine losing that kind of money. I was so 

nervous having so much of someone else's money." 

When an officer arrived, he brought a small zippered bag to transport the 
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Rats and Mice... 

Rats and Mice are the tiny customers that you have.  They order small and not very often and 
they don’t help create any real profit. 
 
Much as you might like them personally they can’t justify any great energy or investment of time 
and this can be frustrating for them but then that’s the price you pay. 
 
With my accountant I reckon I’m one of these and it’s not nice to know that your work goes to the 
back of the cue and they don’t prioritise it...but then I can’t really complain because I’m doing the 
same myself. 
 
I feel like apologising to my tiddlers that I can’t offer stellar service but we are running a business 
and time is of the essence. 
 
Always ensure that you focus on your Whales and don’t let the Rats and Mice thieve your time 
and energy. 
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The essence of the deal... 

 
So you want to be a good dealmaker.  Here’s what you need: 
 

1. Understand people.  People make decisions and you want them to exercise their 
discretion in your favour. 

2. Understand processes.  When the music starts know which foot to put forward first.  It’s a 
structured process and you should know how to put it together. 

3. Understand risk.  Everything has a risk reward balance.  Plan it in advance. 
4. Understand strategy.  How does the deal fit in with your business planning. 
5. Be smart and fast on your feet.  Dealmakers are sharp, creative and can react quickly. 

 
That’s all there is to it. 
 
Easy game! 
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