
 

 

 

Sunday in Cape Town...hot…Summer…week after week. 

I was talking this week with a member of the DA…which is the second largest political party in 
South Africa.  We supply them with SDI inventories and I take a detached (permanent residents 
can’t vote!) view of SA politics.  We were discussing how what happens in SA tends to mirror 
what happened in Europe but only later. 

Two examples came to mind…one is the way in which Churchill is regarded as Britain’s greatest 
ever leader after taking the country though the second world war.  He was fairly summarily 
voted out in 1945 when the country needed a peacetime leader and voted for Atlee (National 
Health Service and Welfare State). 

If we say that Mandela is Churchill and took SA through the Freedom Struggle the challenge for 
SA is to find a new Atlee who will win the peace. 

Mrs Thatcher (for better or worse) changed the face of labour relations in the 1980s in the UK.  
At that time it was very union and public sector based.  It isn’t any more.  Will SA embrace that 
challenge or continue in a pre-Thatcher model? 

That’s the serious stuff…Arsenal Win, Millwall lose, Stormers are humiliated, Proteas are 
mashing the Aussies…less serious stuff. 

Bought another bag of Hills Science cat food…these cats can certainly eat. 

Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn 
and re-tweet. 
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8 episodes into House of Cards 2.  Just as good as the first series and Kevin Spacey should win prizes. 

Noticed that when using Google on my SA computer I get an entirely different set of results from when I’m using 

my VPN.  If you want to get better Google results check you’re not being limited by the country you’re in…Google 

do give a .co.za focus instead of a .com focus if you don’t check the option. 

Lastly, courtesy of my friend, who gets all the credit, I think I’ve found the best wood burning braai in CT.  Let me 

know if you’d like details…see the sales tip! 

PICKENS, S.C. (AP) — The owner of a now-closed video store in South Carolina has decided to drop charges 

against a woman accused of failing to return a movie nearly a decade ago. 

Pickens County sheriff's deputies said the owner decided to not pursue the charge because of the media attention 

that 27-year-old Kayla Michelle Finley's arrest received. 

Finley rented the movie "Monster-in-Law" from Dalton Videos in 2005. The owner took out a warrant against Finley, 

and she was arrested last week when she was at the sheriff's office for something else and the warrant was found. 

Finley spent the night in jail before she was released. 
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Rudy’s Braais 

 
When my braai (barbecue) broke from rust this week it was time to buy another. 
 
I did what all good buyers do and googled up the words and took advice.  The internet was 
inconclusive...it represented all the usual suspects whose products were nothing special. 
 
I took advice from my pal, Richard, who knows Cape Town better than you could ever believe 
and I was pointed towards Rudy’s Braais. 
 
I checked them out on the internet and found a phone number and a desultory website.  I visited 
their place but it was just a factory and when I called they said they didn’t have a showroom and 
couldn’t really offer too much help. 
 
I decided to leave it there and find something else.  Undaunted, Richard called them up and 
checked them out on the phone and arranged delivery to my house.  I was prepared to buy it 
sight unseen courtesy of Richard’s endorsement....he’d had one for many years. 
 
It arrived this week and it’s good...in fact it’s very good.  I am a happy customer...but not really 
with too much to thank the supplier for. 
 
The learning point is this...it doesn’t matter if you have the best product in town if your customers 
can’t get hold of it or you make it tough for them to buy it.  Buyers are risk averse and want to 
touch and see something before they commit their cash.  Make it easy for the buying decision to 
take place and you’re in front. 
 
Alternatively find yourself a Richard! 
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Discretion 

 
I’m doing some year end credit control at the moment and as always I’m shocked how slow 
people can be to pay…and it’s the large corporates who generally take the longest. 
 
Anyway…I’m no so annoyed with one large accounting company that when one of their country 
branches wishes to place an order I’m going to refuse to supply until they clear all previous 
invoices and then I’ll put them on cash with order.  No more credit for them! 
 
I can do this because it’s my business and I have total discretion over what decisions I make.  
Treat me well and I’ll sit on the invoice and give you 90 days “pay when paid”.  Mess me about 
and it’s cash up front. 
 
Negotiation is the process of turning a “No” into a “Yes”,  the process of obtaining the deal you 
want from the other party who always has the choice, discretion, to agree or disagree. 
 
If you want your deal to succeed then ensure that the other party is likely to want to play along 
with your proposal…and they’ll base that decision on how they feel about you and the deal you’re 
presenting.  Understand that and “Yes” will enter your life in a big way. 
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