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Sunday in Cape Town…lovely sunny day… 

Just two more weekends before I fly off to London and California and then I’ll declare the year over and start 
again in the New Year…our 16th year of these updates. 

We’ve booked our hotels and stopovers for a week in the States and it’s going to be up from Carlsbad (San 
Diego)…stop over at San Luis Obispo…2 nights in San Francisco…3 nights in Sonoma…stopover in San 
Luis Obispo on the way back and then fly out of LA.  Trip Advisor is a fantastic aid to this selecting and 
booking process and I’m now just nearly 100 Trip Advisor reviews.  I enjoy the process.  You can check me 
out there if you’d like to see where I’ve been. 

We’ve got a man coming tomorrow to measure up and quote for the kitchen.  We’re stripping it back to the 
walls and starting again.  Our house was built about 15 years ago and was built down to a budget rather than 
up to a standard to we’re having to re-do almost every element of it.  As I said in one of the tips  the original 
kitchen guy didn’t bother to come up with a quote and clearly didn’t want the business…I should be so lucky 
in my business. 

I watched England vs The Boks yesterday and I had some quiet satisfaction that our local players in Cape 
Town…Schalk Burger and Duane Vermeulen played so well.  I know the SA team now better than the 
England team so I guess I must be going native…God forbid. 

Met another financial advisor this week and have got a decent view of the market.  It’s an interesting balance 
of risk and reward.  The SA market is moving along with inflation at 7% plus so you have to make sure that 
every number quoted allows for inflation eating away at your capital.  I’ve freed up some cash in the UK prior 
to bringing it over here and it’s earning my the princely amount of 1%...marvellous. 

The cats have turned up their noses at 2 sets of treats from different manufacturers.  They are now firmly 
hooked on Hills Science.  It’s like heroin for cats. 

Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn and re-tweet. 
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16th November 2014 

Note 4s remain out of stock.  They’re fully advertised except that you just can’t buy one. 

I got a new set of kitchen scales this week from an online company in SA called Yuppiechef.  They’re a very fine 

company…fast and reliable…it’s just that they probably don’t realise the negative tone of the word “Yuppie” at least 

to my English ears. 

I’m enjoying two political podcasts…one is from The Guardian Politics Weekly and the other is US based…Ken 

Rudin’s Political Junkie.  Both of these are highly recommended, informative and free. 

 

LEESBURG, Fla. (AP) — A central Florida preacher gave a sermon that lasted more than two days and that could 

become a new world record. 

Cross Mount Dora church member David Douglas told the Leesburg Daily Commercial (http://goo.gl/fW1oY3) that 

Zach Zehnder began presenting the Bible from Genesis to Revelation at 7 a.m. Friday and finished at 12:21 p.m. 

Sunday. That's 53 hours and 18 minutes. 

The pastor's speech was streamed live at www.longestspeechever.com . It will be part of the documentation 

needed for the Guinness Book of World Records. Organizers say the event also raised more than $90,000 for an 
addiction recovery program. 

The former Guinness record holder was Vickrant Mahajan of India, who spoke for 48 hours and 31 minutes. 

According to Guinness rules, Zehnder was allowed a five-minute break every hour and could save them up for a 

longer one. 
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Price 

 
I was sharing some stories this week with some friends and we were remembering some very 
good meals we’d had over the years and the only prices that were mentioned were how high 
they’d been at several of the places we’d eaten. 
 
When my friends and I talk food we don’t have an elastic view of pricing and the market place.  
Certainly the volume of our consumption is not affected by the price of the meal.  In fact it’s quite 
the opposite. 
 
If you wish to attract me to a restaurant then don’t cut the prices.  I’m happy to pay more if you 
give me more...quality of food and service...and that’s how I define the value of the occasion. 
 
So...if you operate in a market place that’s elastic then you’ll know that price and volume are very 
linked. 
 
If, however, you operate in a non-elastic market then cutting your prices is commercial suicide 
and in some cases the volume might even drop with the lower prices.  People will pay for 
exclusivity. 
 
Don’t assume that your market place is price sensitive.  Go and find out.  You might be pleasantly 
surprised. 
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The “value” of emotion 

We’re flying back to Cape Town on the 23rd December so that we can arrive on Christmas Eve 
and be in our house for Christmas Day. 
 
We could have flown on Christmas Day and the cost of the flight would have been significantly 
lower but the sentimental half of the relationship preferred to pay extra to be “at home” for 
Christmas. 
 
How many times have we discussed the power of emotion.  First it’s a decision maker but in this 
case it’s an arbiter of value.  Value here is defined totally emotionally.  Cost analysis pales into 
insignificance when faced with an emotional situation.   
 
How much extra would you be prepared to pay to be “at home” for Christmas?  Don’t they airlines 
know this and they price the flights up accordingly. 
 
Who needs logic when emotion will do the job for you...and that’s said with just a small tone of 
irony…and 40 years of happy marriage! 
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