
 

 

 

Sunday in Cape Town...hot…Summer. 

Happy new year to you all…let’s hope for a happy, healthy and peaceful year. 

South Africa is slowly getting back to a post Christmas rhythm but the roads are still empty and 
it’ll be another week maybe two before it’s business as usual. 

I trust everyone had a good Christmas and we look forward to a successful 2014 and evidence 
does seem to point in the direction of an upturn in business and for many of our colleagues it 
can’t come a moment too soon.  The Rand continues very weak and for people who are 
importing it’s a very tough situation as it doesn’t look like getting better any time soon. 

I’ve renewed my season ticket for the Stormers and that kicks off next month and the Aussies 
will be here soon to play SA at cricket and we’ve a 5 day test at Newlands which will definitely 
be worth watching as I assume the Proteas will do a whole lot better than England even it Kallis 
has now retired. 

My website guy has started to deliver and the first step is the reformatting of my book on 
negotiation and then we’ll move on to the website.  I’m also in conversation with a potential 
sales person so we’ve plenty of planning and organising to do for the year ahead. 

I’ve now got a Bitcoin wallet and if there’s anyone out there who’s got a few bitcoins and who 
could ship me .00001 just to see if it works I’d be most grateful. 

Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn 
and re-tweet. 
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We started Arrested Development but couldn’t really get into it and so we moved on to Orange is the new Black 

which seems a whole lot more promising.  In between we’re bingeing on Masterchef and G. Garvin on the Food 

Channel. 

The Nexus 7 has stopped working…looks like a software problem.  I bought it in the US and it’s not going to be 

easy to get it fixed.  I’ve contacted BestBuy in California and we’ll see what transpires. 

Spamfighter has stopped working with Outlook 2013 so I’m now using Destktop One which works well inside 

Outlook and is free. 

 

 

DENVER (AP) — Colorado officials think a difference of one-hundredth of a mile will be enough to stop thieves 

from stealing the mile marker 420 sign along Interstate 70. 

Amy Ford of the Colorado Department of Transportation says the "MILE 420" sign near Stratton was stolen for the 

last time sometime in the last year, and officials replaced it with a sign that says "MILE 419.99." 

Ford says it's the only "420" sign to be replaced in the state that recently legalized recreational marijuana. Most 

highways aren't long enough to need one. 

The number "420" has long been associated with marijuana, though its origins as a shorthand for pot are murky. 

Mile 419.99, about 25 miles from the Kansas border, isn't the only place in Colorado with a fractional mile marker. 

Cameron Pass in Larimer County has a "MILE 68.5" sign after frequent thefts of the "MILE 69" sign. 
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Razor blades 

When I was in the UK last I bought a cheap Tesco razor and a batch of blades which were a 
fraction on the Gillette equivalent. 
 
This week I went into a local supermarket and bought some more Gillette blades and a new 
Fusion razor. 
 
It’s all well and good being price conscious but only if the quality is acceptable.  The Tesco razor 
and blades were cheap but didn’t do the job.  Quality was poor and the life of each blade was 
really short.  Although the Gillette razor is much more expensive I don’t think that the cost per 
shave is any higher and that’s without taking quality into account. 
 
Customers may make their first purchase on price but what maintains a customer is quality and 
value.  I paid the penalty for being price conscious instead of taking my own advice and thinking 
about quality and the lifetime value of the product. 
 
Doctor...heal thyself! 
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What do they think? 

 
It certainly helps to be in a strong position when you negotiate.  Better to be strong than weak. 
 
The issue, though, isn’t whether you’re actually strong or weak it’s what the other party believes. 
 
You may indeed be very weak but if the other party believes otherwise then you’re safe.  It’s also 
best to remember that strength and weakness is purely relative.  You may be in a weak position 
but if the other party are in an even weaker position then you are relatively strong. 
 
Poker gives us a lead…it doesn’t really matter what cards you have…it’s what the other party 
thinks you’ve got. 
 
Behave strong and you may well convince the other side that you’re holding Aces and not 
Deuces. 
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