
 

 

 

Sunday in Cape Town...warm Autumn day. 

Back from the Karoo. Had an excellent break visiting a game farm in Mossel Bay and Oudtshoorn and 
Montagu.  I wrote up all the visits on Trip Advisor and it was using that website and app that I was able to 
choose really good value B&Bs and restaurants.  We’re going to have another go in a few weeks and get to 
visit Prince Albert and Swartberg Pass. 

Some clown decided to hack negotiationupdate.com just before we went away and the site is currently down.  
I can’t possibly think what advantage anyone gained from doing it but it’s meant some expense and 
aggravation for us.  Hopefully up again next week where we keep an archive of all these newsletters and 
where we link the LinkedIn update. 

Back to the gym tomorrow to work off the week’s jollity and get the regime back on target. 

Millwall escaped by the skin of their teeth and the Stormers lost in a similar vein.  A week for close finishes. 

If you want to get all the tips in one package visit Amazon and put my name in the search box. You complete 
the purchase it is $1.95 for 100 tips or you can buy 500.  Next up will be some short vids for YouTube. 

Remember:  @tom_beasor and LinkedIn for daily neg tweets.  Feel free to connect on LinkedIn and re-tweet. 
 
Have a good one  
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5th Mayl 2013 

I’ve ordered a battery charger for the smartphone.  The charger holds 3 charges and is very portable.  This makes 

it ideal for long journeys where access to recharging is problematic.  It’s much better to have one of these than a 

spare battery…much more flexible. 

 

 

 

LONDON (AP) — Arrrrgh! That must've been embarrassing. 

A man held hostage by Somali pirates says he was bemused when he encountered a crowd of eye patch-wearing, 
plastic sword-wielding women on the lecture circuit earlier this month. 

Colin Darch , 75, said Thursday that his host, a southwest England chapter of the education-focused Women's 
Institute, seemed to have thought he was going to speak about historical 'shiver me timbers' pirates, rather than the 
modern-day bandits terrorizing the Indian Ocean. 

Darch, a retired sailor who has written a book and given lectures about his 2008 kidnapping, says his audience 
was sheepish over the mix up. 

He says, "I think they were worried I might be a bit upset that they were trivializing it, but I thought it was funny." 

 

Read more: http://www.sfgate.com/news/crime/article/Former-hostage-
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Online selling 

 
I use Amazon.com to sell some of my tips.  It’s not particularly effective in so much as it means I 
make almost nothing from the sale after paying Amazon but it does mean that I’m putting some of 
my material in the market place and I can outsource the activity. 
 
I used to have the same service via payloadz and other service providers. 
 
We have colleagues who sell via fulfilment  agents and that’s another way to sell without holding 
stock yourself and having to process the orders.  Obviously these people charge for their services 
but the main point is that you can have a global sales facility 24 hours a day and in today’s world 
that’s something you just can’ avoid. 
 
You must have a Paypal account to receive money and I’m investigating  Bitcoins as well. 
 
Have as many channels to market as you can manage and where necessary outsource them. 
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Free lunches 

There are no free lunches. 
 
Nothing is free even if it’s a gift.  In business everything is costed and the price of the freebie is 
recovered somewhere in the deal.  It may be that you can’t immediately see it but it’s there 
somewhere. 
 
So in this week’s tip…let’s keep it short and simple…when someone offers you something for 
nothing it’s not free.  You’re paying for it somewhere…believe me. 
 
Price it up yourself and then you can see it as a variable in the deal.  I’ve sometimes refused a 
free offer because it was too expensive when I found out what the strings were to the gift. 
 
Sometimes it pays to be skeptical. 
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