
 

 

 

  

Sunday morning in Cape Town…cold and warm in the same day… 

So you don’t need to guess too much about what I’ve been up to this week. 

Suffice it to say that along with several million sports fans I’ve been watching Team GB carry all before them.  
It’s been startling to see how much your average Brit gets excited and the really good news is that we’ve 
claimed back our Union Flag from the far right…and it’s now OK to wave it without being called a fascist. 

South Africa have proved they can swim and row and they’re pretty pleased as well. 

You’ll also see that Trott and Pieterson at least meant that it was South Africa who fielded the only foreign 
player during the cricket yesterday.  I think it’s a disgrace should be poaching good Pakistani players…I’m 
sure Jonathan and Kevin both agree…in Afrikaans. 

Business continues as usual and that’s the real advantage of working from home with one eye on the email 
and the other eye on another gold medal. 

Remember:  @tom_beasor for daily neg tweets and @sdisouthafrica for daily SDI tweets. 
 
If you’d like to purchase 500 Negotiation Tips for $9.95 then click Negotiate for Value below for an immediate 
download via Paypal.  If you’d like to teach yourself to negotiate then purchase Business Negotiation for a 
step by step guide. 
 
Have a good one  
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5th August 2012 

My Lumosity scores is now 72nd percentile.  I’ve always seen myself as a top quartile type of guy!  Anyone got a 

higher score? 

I’ve had two people who just couldn’t get through to me on Beasor.com.  Their emails got blocked so I took out a 

gmail account and they both miraculously appeared.  I’m now also tombeasor2012@gmail.com just in case. 

Loft finished.  For SA readers I can recommend Lofts and Ladders.  They’re not cheap but they did a good job. 

 

NEWPORT, Vt. (AP) — A Vermont man who authorities said used a large farm tractor like a monster truck and 

drove over seven police vehicles, then tried to run over two officers who pursued him, was ordered held on 

$50,000 bail Friday. 

 

Orleans County sheriffs said Roger Pion, 34, of Newport, was angry over a recent arrest for resisting arrest and 

marijuana possession when he drove the tractor into the parking lot of the sheriff's department and rolled it multiple 

times across cruisers and a transport van parked in the lot. No one was injured in Thursday's incident. 

 

Sworn police statements filed at the court said Pion would face 14 charges. The most serious one, felony 

aggravated assault on a police officer, carries a penalty of up to 16 years in prison. 

 

Sheriffs said that after Pion left their lot, they were unable to pursue him because they had no intact vehicles. 

When two Newport City officers chased him, he suddenly started backing the tractor toward them. 

 

"I backed up in fear of our safety about ten to fifteen feet before bumping into another vehicle," wrote Newport 

Officer Tanner Jacobs, adding that "at this point the tractor was still backing up." He said he and his partner then 

left their vehicle to avoid getting run over. 

Searching for value 

https://www.e-junkie.com/ecom/gb.php?c=cart&i=1111847&cl=216398&ejc=2" target="ej_ejc" class="ec_ejc_thkbx" onClick="javascript:return EJEJC_lc(this);
mailto:tombeasor2012@gmail.com
http://www.sfgate.com/?controllerName=search&action=search&channel=news&search=1&inlineLink=1&query=%22Roger+Pion%22
http://www.ashgate.com/default.aspx?page=637&calcTitle=1&title_id=6828&edition_id=9707
http://www.ashgate.com/default.aspx?page=637&calcTitle=1&title_id=3339&edition_id=5493
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Lofts and Ladders 

For the last two weeks I’ve had builders in my house creating new loft space. 
 
Each day they pitch up in their wagon with their name on the side and some big pictures. 
 
I’ve already had several neighbours talk to me about it and asking about what they charged and 
what service they provided. 
 
Whatever it cost the company to get their van painted was money well spent.  That sort of 
corporate branding provides endless publicity and a source of good leads. 
 
I think that they would have done even better if they’d leafleted the local houses as well and I’d 
have been happy to be a reference site for a small consideration. 
 
That sort of branding and corporate information is well worth having.  I’m still surprised how many 
people don’t do this at the bottom of each email by way of a branded signature. 
 
In a tough selling environment you need all the help you can get.  
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Third party control 

As the window guy was putting in a velux unit in my loft he asked me why I’d chosen that 
particular model given that others in the range were better. 
 
I explained to him that it was part of the specification from the main contractor and I was perfectly 
happy with the quality and price. 
 
If I were that main contractor I’d now be looking for a new window supplier and failing that I’d be 
burning up the telephone lines explaining his duty not to talk to me, the customer, about costs and 
quality when his job was installation only. 
 
If you negotiate a deal with a customer and then use third parties to deliver the service you must 
make very clear to them what they can say and more to the point what they can’t say. 
 
I didn’t get too excited about this particular comment but I can think of many situations where the 
inappropriate interruption by a third party could wreck the deal. 
 
Be careful what your people are saying on your behalf. 
 
 
 
 
 
 
 
 


