
 

 

 

Sunday morning in Oakham, Rutland…back in the UK and freezing cold.  It’s Winter. 

Back from Washington on Thursday and then straight off for a short break.  We’re going to Cambridge 
tomorrow and then back home ready for my flight back to Cape Town on Friday. 

Once I’m back in CT it’ll be a whole lot more relaxed and I’ll get a chance to think through what the 
conference was about.  The SDI business is heading in the right direction and we should be able to drive it 
forward. 

Sat in a hotel room yesterday afternoon and listened on the internet to Western Province dismantle the 
Sharks in Durban.  Cape Town rugby fans would have started drinking early yesterday and more than likely 
are still at it. 

Remember:  @tom_beasor for daily neg tweets and @sdisouthafrica for daily SDI tweets.  The daily 
negotiation message is also posted on LinkedIn.   Feel free to connect and re-tweet. 
 
If you’d like to purchase 500 Negotiation Tips for $9.95 then click Negotiate for Value below for an immediate 
download via Paypal.  If you’d like to teach yourself to negotiate then purchase Business Negotiation for a 
step by step guide. 
 
Have a good one  
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28th October 2012 

Came back with a new hybrid 750 gig hard drive for my laptop.  It’s a standard drive but it has a SSD cache and 

until I can afford a full solid state drive it’s the best I’ll be able to afford. 

 

Also bought a wifi extender for our house in Cape Town.  The signal on the top floor is poor so boosting it is a 

great way forward. 

 

Whenever I come back from the US I always bring a bag of clothes and IT kit.  It’s always so much cheaper 

there…and more to the point readily available.  You can stuff delivered on Amazon to your hotel room so it’s really 

very easy to buy things online. 

 

 

ALBUQUERQUE, N.M. (AP) — A family says an unwelcome visitor keeps striking their Albuquerque home with an 

unusually goal — to re-arrange their patio furniture. 

KOB-TV reports (http://bit.ly/VN1b6D) that the unknown woman enters onto the family's property to change things 

around for some peculiar reason. Surveillance footage shows her walking up to the front porch early in the morning 

and moving around the family's patio furniture. 

Angela Dentandt says at first she thought that her daughter was moving the furniture until she saw the video. She 

says after each clandestine re-arranging she puts the furniture back in its original place. 

Dentandt's husband, Carl, says it appears that the woman is on some mission. 

If another there's another unsolicited furniture move, the family says they may press charges. 
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Fuddruckers 

Great restaurant in the USA…wonderful burgers. 
 
Go in there and see it as a lesson in pricing…a lesson you may not want to copy. 
 
Do you want a 1/3 pound, ½ pound, 2/3 pound or a full pound burger. 
 
Do you want buffalo, boar or elk meat…extra. 
 
What garnishes do you want…extra. 
 
Do you want the “meal”…drinks etc…extra. 
 
Get out your excel spreadsheet and calculate the value. 
 
Buy the meal. 
 
Enjoy. 
 
If you don’t believe me….http://www.fuddruckers.com/menu/ 
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Squirty stuff for your glasses! 

Shopping in the USA…went into an opticians for some squirty stuff to clean my glasses lenses.  
Cost in a posh shop in a mall…$9.95 a bottle. 
 
Went into Walmart for the identical material in a Walmart branded bottle…$2.45 a bottle. 
 
So…how much are you prepared to pay more for the upscale experience and a swanky brand.  
Ask Apple about this when they price their Iphones. 
 
Buyers have long since understood that generic fit-for-purpose products are superior in value to 
their identical but branded counterparts.  Pharmaceutical companies woke up to this years ago. 
 
I’m in love with the concept of value and I clean my glasses with $2.45 squirty stuff and my 
smartphone cost $400 less than the equivalent iphone for identical functionality. 
 
Value is out there…go get it! 
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