
 

 

 

  

Sunday morning in Cape Town…gas heaters, fleeces and sunshine. 

Nice easy week just gone…one of the pleasures of being self employed is that you never know whether a 

fallow week is good news or bad.  I’ll take it as good news and at least I spent some time improving my poker. 

We’ve shaken hands on the loft conversion so that’ll start next month.  One of the joys of working from home 

is creating extra office space and storage room.  That’s where the new space in the loft will come in handy. 

So…3 out of 4 isn’t bad.  Hamilton wins the Grand Prix, England beat Sweden and then beat the West Indies 

in the first ODI.  Shame that the rugby team couldn’t make it a full house. 

SAA has stopped flying from Cape Town to London.  It now means all flights have to go via Jo’burg or on 

Emirates via Dubai which is usually the most cost effective option. 

Yesterday was a Public Holiday in South Africa.  I’m not used to having these on a Saturday…they’re all on a 

Monday pretty much in the UK. 

Remember:  @tom_beasor for daily neg tweets and @sdisouthafrica for daily SDI tweets. 

Have a good one  
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This week we used, read, visited, played with... 

I got quoted R700 to get the VGA port fixed and that will do the job OK.  It means that I can still use the computer 

for travelling and keep my new “portable” machine anchored to the desk top. 

I got sent some info about Dropbox.  I’ve not had particularly good experiences with storing things in the cloud.  If 

anyone has a company they could recommend I’d be grateful for a steer in the right direction. 

You may have heard about the nonsense in Scotland about the blog Never Seconds.  It’s the most charming write 

up of school dinners and as someone who ate school dinners for over 10 years it rings a bell.  Check it out on 

http://neverseconds.blogspot.com/ 

 

 

(06-13) 06:31 PDT Lilly, Pa. (AP) -- 

A western Pennsylvania man who blamed his dog for causing an apartment fire has been jailed on charges that he 

set the blaze himself. 

The Tribune-Democrat of Johnstown reports Wednesday that Cresson Township police have charged 58-year-old 

John Saparo with setting the July 12 fire, though police have yet to specify how. 

What police did say is that they've determined the fire didn't start the way Saparo claimed. He allegedly told officers 

he was cleaning and had several fans running when his dog knock over one of the fans, which, somehow, started 

the fire. 

Saparo remains in the Cambria County Jail awaiting a preliminary hearing June 20 on arson and related charges. 

Online court records don't list an attorney for him. 
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Sharpen your pencil 
I was asked this week to “sharpen my pencil” when a potential customer asked for a price on a 
job. 
 
It created a wry smile on my face as I purposely blunted my pencil pricewise. 
 
Buyers will never learn that beating up suppliers is a counter productive activity.  The script 
should have gone like this: 
 
“Tom, I’m under enormous price pressure.  I’d very much like to use you for some work and I’d 
ask if we could work together to try to get some cost out of this project.” 
 
“Could you let me have any ideas that you might have…it really would help a lot.” 
 
Now that’s the sort of script that warms a seller’s heart. 
 
Don’t ask them to do any pencil sharpening…PLEASE. 
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Currency 
I was organising a deal this week with a good friend and some money needed to change hands. 
 
I decided that instead of trying to split the difference on a cost issue I’d give them the money and 
then explain to them that they owed me a good meal out. 
 
It’s important to get the currency of deals resolved.  Sometimes Dollars is not the best way to 
organise a piece of business where the relationship is important.  In this case I made the 
concession in order to maintain the relationship and I’ll get the return in “hot dinners.” 
 
I commend the currency of “hot dinners” to you.  It’s often a much better form of payment than 
Dollars or Rand. 
 
 
 
 
 
 


